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Lela Ladd
President

During these unprecedented
times at the end of an unprece-
dented year, I find it valuable to
focus on what I know. I know
that T am blessed with a great
career that has been, for the most
part, unaffected by the COVID-
19 crisis. People still need insut-
ance and we have always been

ready and available to conduct
business virtually. I am blessed
to live in a free society where I
can still have a voice. I am
blessed with good health, even
though I am on the end of bat-
tling cold/flu/COVID myself
(did not get tested).

At a time when our nation is so
divided, it is important to recog-
nize the value of our co-workers,
competitors, friends, and family.
Their value is not founded on
areas in which we agree but
knowing that the diversity of
opinion in which we find our-
selves works to make us all better
citizens, workers, and families.
We need to utilize our critical
thinking skills when we enter
conversations to learn from each
other and not merely use the
time to think of a rebuttal that
supports our position. As a na-

tion, we are on the precipice
where we can either go down the
dark path where any who think
differently are enemies, or do
what our forefathers did and
come out stronger by determina-
tion of thinking of others more
highly than ourselves.

Kindness and love will win out

Take

over hatred and bitterness.

care and God bless... Lela

‘We want you to reach out when you
feel AWIA can help by contacting any
of the Board Members or Ken Hauck.
We are here for you.

Convention 2021

[s scheduled for June 15-17, 2021
at the Ramkota Hotel in Casper.

S

Adam Luce, AAI - PIA National Director
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PIA National is pleased to an-
nounce that their efforts on the
newest corona relief bill has
ruled out taxes on PPP loan for-
giveness. That is probably the
quietest big news for all of us as
well as the small businesses we
represent.

PIA continues to lobby for pan-
demic relief through PRIA Pan-
demic Relief Insurance Act, offer-
ing an option of purchasing cov-
erage with a federal backstop.
This will prevent carriers from

becoming insolvent in the event
of the next pandemic.

PIA has been pleased to an-
nounce that we have added 500
new agents to the PIA member-
ship, and credit in part goes to
the Hartford Flood program and
its competitive rates and commis-
sions to agents.

Great news, FEMA has secured
Flood Reinsurance for 2021.
That news is evidence of success-

(Continued on page 2)
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Brad Jackson
IIABA NATIONAL
DIRECTOR

Greetings AWIA Members!

Strange times continue, espe-
cially with the notin-person
legislature that will be working

through Friday the 5th of Feb-

ruary this year.

Of note is HB 59 (Senate File
0019) which basically states
that during a public health
emergency (as defined by W.S.
354-115 (a) (i) any person or
entity shall be immune from
civil liability for any acts or
omissions of the person or enti-
ty that caused another to be
exposed to or contract the dis-
ease, agent or toxin for which

the public health emergency is

declared.

This bill increases immunity protec-

tion for businesses from frivolous
lawsuits related to Covid 19. It
only applies during a public health
emergency and does not protect
those who willfully ignore health
orders.

On a educational note,
IIABA's Virtual University has
released its 2021 live webinar

schedule see it on the AWIA web-
site.

The schedule features one 1-hour
and thirteen 2-hour webinars, with
each class being offered multiple
times through the year, including
the following. This is "pure value"
from your [IABA / AWIA mem-
bership, and some CE may be
awarded (check the details when
enrolling).

Understanding the Importance
of Ordinance or Law Coverage

Why Business Income is the
MQOST Important Property Cov-
erage

Properly Calculating & Insuring
the Business Income Exposure

How COVID Rocked Insur-
ance (this class does not have
continuing education credit)

I hope this finds you all doing well,
and geared up for a successful
2021. I am looking forward to our
convention this summer, if all things
fall into place (as they should). It is
a much needed and valuable event
for us, and our industry! All my
best, Brad

PIA National Director’s Report (cont.)

(Continued from page 1)

ful lobbying efforts of nearly 26
years that I have been fortunate
to witness and take part in over
my career as an agent.

It was recently announced that
overall the insurance industry
segment grew last year, 3 million
more jobs reported in December

of 2020 vs. December of 2019.

Don’t forget a number of prod-
ucts are available to you through

your PIA Membership:

*E&O Insurance

*PIA Agents Umbrella Program
*Cyber Insurance

*Individual and Group Insurance
Products

*Hartford Flood

*Licensing with Accord

Also another great benefit to
owners is Agency Journey Map-

ping!

I hope all who read this are well,
and remember soap kills COVID
so wash your hands and stay
home if you feel sick!

As part of PIA's ongoing partner-
ship with The Hartford's flood
insurance program, we are proud
to provide PIA members with the
latest Flood Agent eNewsletter
produced by The Hartford for its
flood insurance agents.

In addition to The Hartford's
eNewsletters, PIA members visit-
ing PIA's Flood Insurance Mar-
keting Support Center can down-
load flyers to help their clients
prepare for floods, deal with the
aftermath of flooding, and how to
prepare for a visit by an adjuster.
PIA thanks The Hartford for these
excellent materials. ww.pianet.com
for more information.
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Ken Hauck, CIC, ARM, CPIA—EVP report

Daniel York — Past-President

Almost a year! Our lives have
changed considerably in the last 11
months.

Who knew that virtual meetings
would actually be how professional
industries conduct business? Who

knew that going without a convention
for a year was possible (although not
the choice of those of us who appreci-
ate the human inter-action of a con-
vention)?

Who knew that we actually could
pivot to enable us to conduct business
virtually? For many years the drum-
beat has been that doing business “on-

line” was how insurance would be
purchased. Well, today Independent
Insurance Agents are the ones con-
ducting business on-line!

Who knew that continuing education
could be conducted on-line with a
quality product and quality presenter?
As someone who started teaching
continuing education classes in 1990,
I always thoroughly enjoyed the inter-
action with the attendees—sometimes
I learned more than I taught. Today,
on-ine continuing education is the
norm, although there is clearly a
difference in the quality of providers.
You can have good, fast and cheap—
but you can only pick two.

Who knew that eliminating travel
time would allow us the opportunity
to participate in family activity that we
previously missed due to business
commitments far, far away?

Wyoming has been social distancing
since 1890 so we were already experi-
enced. The other day I told someone
from back east that we even social
distance on 1-25.

Wyoming Legislative News:

Since everyone loves modern politics, let’s
have a quick update from the legislative
committee. Ken is staying busy watching the
virtual session committee meetings. The bills
that we are watching are not too drastic but
many more bills (at least several hundred)
will be introduced in the coming weeks.
There are a few things to note that do affect

each of us.

Notary bonds will no longer be required if
SF0029 passes the Senate (it passed first
reading) and then the House. This bill is part

of an overall re-writing by the Secretary of

State’s office of the Notarial Statutes to . . ) .
monitored if there is a lapse in cover-

conform with modernization (e.g. virtual o
age.

notary activity) spreading across the industry.
Those of you living on and specializing in There may be an in-person session in

o L
these...it’s time to diversify. March if everyone can agree that it is

safe—maybe even a Shrimp Bash!

HBO0024 is a bill that has been long in com-

ing. I think that its been discussed in some If you would like a list of bills AWIA

form for the last 5 years at least. The trans- is watching, contact Ken or myself. As

portation computer system needs to be always, if there is an insurance issue

replaced. This is very expensive and the bill important to you, please communicate

proposes a few funding mechanisms. Of so the Legislative Committee can

interest to AWIA is how insurance will be address it.
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C Primetime, 10PM ET.

Trusted Choice’
is Going Primetime

Trusted Choice’
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Happy New Year, members of AWIA. Thanks for requesting the Department of
Insurance (DOI) to contribute to your AWIA newsletter. We appreciate the op-
portunity to provide information and guidance on changes and developments in
insurance. This attached Memorandum regarding Adjustment of Motor Vehicle
or Trailer Damage Claims was just recently released. The memorandum is intend-
ed to provide guidance for the conversations/advice AWIA members give their
clients. A related public service announcement (PSA) will be published in news-
papers in late February and will be written toward the insurance consumer.

BULLETIN NO. 01-2021

TO: All Interested Parties
FROM: Jeffrey P. Rude, Wyoming Insurance Commissioner SZ
DATE: January 8, 2021

SUBJECT: Adjustment of Motor Vehicle or Trailer Damage Claims

This Memorandum is intended to provide guidance regarding the practice of balance billing consumers as
a result of a motor vehicle or trailer damage claim. The guidance provided in this memorandum applies
to all motor vehicle polices issued in Wyoming, including but not limited to private passenger
automobiles, recreational vehicles, commercial vehicles, motorcycles, or any other risk insured as a motor

vehicle or trailer.

The primary purpose of insurance is to indemnify the insured against losses for which he/she becomes
legally responsible. The types of losses to be indemnified by the insurer are defined in the policy, and the
policy also explains any limitations applicable to the indemnification to be provided to the insured. When
a loss occurs to a motor vehicle or trailer, the insurer has three options from which to choose regarding
adjustment of the insurance claim. Specifically, pursuant to Chapter 33, Section 4 of the Department rules
and regulations, an insurance company has the option of settling a motor vehicle or trailer loss by 1)
Paying for the loss in its entirety in money based on an appraisal of the damage sustained by insured’s
vehicle; 2) Repairing the damaged property; or 3) Replacing the damaged property. When option 2 is
elected and the vehicle is taken to a repair shop, the amount to be paid for the repairs is frequently limited
under the terms of the policy to the “usual and customary amount” charged by repair facilities in the area.

The Department has become aware of instances where insurers have refused to pay the entire cost of the
repair unless the consumer takes the vehicle to a repair facility that has contracted with the insurer for
specific repair and labor rates. In the event the consumer elects to use the repair shop chosen by the
consumer rather than a repair facility that is contracted with the insurer, the insurer has refused to pay the
entire cost and the consumer has been balance billed for the amount not paid by the insurer. Frequently,
when the Department has inquired about the balance bill received by the consumer, the reason provided
by the insurer for not paying the entire amount of the repair is that the rate charged by the consumer-
selected repair facility is more than the amount charged by the repair facility with which the insurer has

contracted.

When entering a contract with an insurer, the amount charged by a repair facility is subject to negotiation
and may or may not reflect the ‘“usual and customary amount” charged by repair facilities in the area.
Refusing to pay the entire amount of the repair cost unless the consumer goes to the insurer’s contracted
repair facility may negatively impact a consumer’s ability to choose the facility that will repair their
property, and unreasonably interfere with the automobile repair industry’s ability to maintain a
competitive, free and fair market.
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Pursuant to Wyo. Stat. §26-13-124, an insurer is required to settle claims based upon a reasonable
investigation based upon all the available information. Part of the available information in any motor
vehicle damage claim is the specific terms and conditions of the insurance contract. Insurers are expected
to settle claims consistent with the specific terms in the insurance contract. Determining the usual and
customary cost of repairs is also part of a reasonable investigation. It is understood that on occasion, a
repair facility may charge amounts that are over and above the usual and customary amount charged by
other repair facilities in the area. However, if an insurer intends to refuse to pay the entire repair cost due
to the amounts charged by the repair facility chosen by a consumer, the insurer should be prepared to
provide documentation of the investigation they conducted to determine what the usual and customary
charges are in the area where the repair is being done. In addition, insurers should be prepared to identify
the policy language upon which they rely that allows them to pay an amount less than the actual cost of
the repair. Finally, an insurer should be prepared to provide documentation that they communicated the
basis of their decision to pay less than the full amount charged to the consumer, and that they provided
the consumer the opportunity to utilize a more competitively priced repair facility, whether contracted
with the insurer or not, prior to incurring expenses beyond what would be paid by the insurer. As a
licensed producer or adjuster, you should also be aware of the language in the insurance products you sell,
and the potential impact those provisions may have on a consumer, so that you can address any Department
inquires and provide correct information to your clients in the event of an automobile insurance claim.

Failure to follow this guidance when adjusting motor vehicle or trailer damage claims in Wyoming may
result in an administrative action. If there are questions regarding the above, please feel free to contact
the Department Staff Attorney at the Department main telephone number (307) 777-7401.
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Virtual University

Look for the CE ap-
proved live webinars
from the Big "I"
Virtual University
on AWIA’s website. Eight
different 2 hr. classes
and one 1 hr. class are
approved. Each class
will be presented about
12—20 times in the year
2020.

NEW!

Pre-Licensing

Training material
from Exam FXis on
AWIA’s website ....
including securities.

I
PROFESSIONAL

INSURANCE
AGENTS

$ New! $

$cholarships for Continuing Education:

Liberty Mutual and Safeco Insurance

will provide a $20 scholarship to AWIA members
for all CE classes from
Virtual University and ABEN through February
2021 (sign up on AWIA website and use the
“Liberty/Safeco” code)

Liberty Mutual;

INSURANCE

Nlisiete] INnsurance..

A Liberty Mutual Company

ABEN

CE courses continue
to be offered on-
demand for those of
you who want more
flexibility with your
schedule. There are
nine different clas-
ses (two qualify for a
10%discount for
your Westport E&O

policy).
WWWw.awia.com

Visit our Education
Section in the web
site to browse our
course listing and
sign up for the clas-
ses you need!
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CENTURIES OF ROUGH NOTES
e odg/} Notes Maga.Z;ne, October, 159¢
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LLOCAL AGENTS ORGANIZE A NATIONAL ASSOCIATIQN.

The National Association of Local Fire Insurance Agents
held fts preliminary meeting at the Great Northern Hotel, Chi-
cago, on September 26th, and completed its organization on the
20th. Al local fire lnsuranco agents are eligible to membership,
and the annual dues ure fixed for the present at $1. There were
delegates present from thirteen States,

~ Its objects, as set rforth in the constitution and by-laws

adopted, are: “To support right principles and use our influence
to correct bad practices in fire underwriting.”

The grievances the association will listen to with greatest in-
terest are likely to relate to lack of discipline among local azents.:
multiple agencies, and overhead writing. Each State will be en-

titled to five delegntod. It is proposed now to effect State Asso-
chtlm

vpry Commonwealth, whose members shall be men }
6 local bualneu. Robert S. Brannen of Denver is X

..1 hglng oﬂeora were elected: President, A. G. Simrall,

ovington, Ky.; First Vice-President, C. H. Woodworth Bucalo,
rond  Vice-President, Milo E. Lawrence, Kansas Clty. Third

MMA . ;
nsa n of Louinvnlo is Chairman of the Executive

ee; Merwin Jackson, Toledo, Chairman of the Finance
and B. L. Balaﬂn, Omaha, Chairman of commuteei

: : _Mr. Brennen was nominated for Presi-
,’imrpooe of doing work in tho nold and

A_fun are organized at
Nev K. Virginia, and West? raer::ni’:.

xas is orga one. This idea will be promulgated,
fation ,oloctodlnvarlouastatesumna:ponalblof.d

S P NP T

The Rough Notes Company congratulates

The Independent Insurance Agents & Brokers of America
mon their 125th Anniversary year

1896-2021 and beyond

(Thix article from 1596 dovx mokt comtinge )

ROUGH NOTES
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Trusted Choice® Big % \Q”’c“
MEMBER RESOURCES

) il (

www.trustedchoice.com/agents

Trusted Choice® is designed to amplify your local marketing efforts and highlight the value that independent
insurance agents bring to consumers. All members automatically get access to these materials.

Login with your Big “1” credentials at www.trustedchoice.com/agents

Need help resetting your password? Email us at trusted.choice@iiaba.net

TOOLS TO STRENGTHEN YOUR ONLINE PRESENCE

Digital Reviews Is your website optimized? Need some Partnership with Web.com Trusted Choice has partnered
help with social media? Our Digital Reviews provide a with industry leader web.com to provide Big “I" members with a
one-on-one consultation and detailed report. Gain insight preferred partner for website services. Three modern, conversion
on improving your agency website, how to optimize for focused templates were created specifically with the needs of
SEO and the user experience, as well as a review of your independent insurance agents in mind. Web.com has a full
social media outlets. Learn how to create or improve your support team available to onboard and assist participants
website and/or social media accounts. You'll walk away with transitioning to a new platform. Prices start at $59/month
with an actionable report that spells out your next steps. with a reimbursable one time set up fee of $450.

Visit reboot.independentagent.com for more info!

REIMBURSEMENT & REFERRALS

Marketing Reimbursement Trusted Choice can Get Referrals Want to boost your inbound sales
reimburse agents up to $1,500 for marketing expenses referrals? Need to grow your book of business this year?
incurred in 2020. Reimbursement is available in the Claim your Advantage Profile at TrustedChoice.com- our
following ways: Up to $750 for co-branding consumer consumer website that receives traffic from millions of
facing items with the Trusted Choice logo, $500 for consumers each year. TrustedChoice.com delivers
upgrading your website through our partnership and referrals to Big | members through their online portal:

up to $250 for signing up for an Advantage subscription trustedchoice.com/advantage

on trustedchoice.com for 3 months.

trusted.choice@iiaba.net www.trustedchoice.com/agents
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TRUSTED CHOICE® & BIG “I” RESOURCES @tedChon:e

- ALL INCLUDED IN YOUR
BIG “1” MEMBERSHIP

Gain a competitive edge by utilizing our tools to strengthen your online
presence, reimbursement benefits, referral support initiatives and
education-rich training programs.

FREE BRANDING RESOURCES

Content to Share

Access our database of premade consumer marketing materials including articles,
images and infographics for use on social media or to share with potential and
current clients. More content is always being developed.

gﬁ’s %%ﬁmcMsEmA & ArTICLES € INFOGRAPHICS

Customized Advertisements

Let us customize a campaign ad in a format of your choice, from radio, TV and various
print materials. Trusted Choice marketing materials are designed with your agency in
mind, and our in-house designer will customize these materials for you.

,x‘ =

VIDEOS PRINT ADS EMAILIBLASTS DIRECT MAILERS

Trusted Choice Logo Download

Take advantage of the National branding power of Trusted Choice by accessing
a variety of logo options for use on your agency website, printed materials and
in other marketing efforts.

TRAINING PROGRAMS

Advertising 101 . The Power of 30 Seconds™
This online training offers step-by-step strategies to A training series designed to help you maximize the
create the right message, form a plan and create the experience of customers calling your agency on the phone.

perfect pitch! Advertising 101 is a nine-part series
designed to help you understand, design and execute
a successful advertising campaign.

> The training has three sections that focus on workflow, soft
skills and automation.
S > Once you complete the training, feel free to take a short quiz
> Learn about advertising goals, market research, budgeting, and receive a certificate of completion.
strategy, media, advertising agencies, ad content and
measurement.

trusted.choice@iiaba.net www.trustedchoice.com/agents
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<You’ve been
hacked.>

The cyber threat is real.

Turn to Big “I” Markets to protect your clients today.

The threat of cyber crime is no longer coming; it’s here. 62% of all cyber attacks worldwide are directed at small and
medium businesses, and an estimated 1-in-5 small and medium businesses will fall victim to a cyber attack.

That's why Big “I” Markets has partnered with Coalition to bring you a cyber liability solution that stands apart from the
crowd. This product can be quoted within 4 minutes or less using the online Big “I” Markets platform, making it easy to
quote for every commercial lines client. All questions, endorsements and cancellations are done through live chat
where the conversation can be emailed for your files, making the process fast and easy.

From the unique pre-assessment of your client’s web properties to ongoing policyholder monitoring and protection,
Coalition is the cyber solution your agency has been waiting for. There is no other carrier offering this type of program!
Learn more at www.bigimarkets.com.

C: Coalition (G

Coalition’s insurance products are offered with the financial security of Swiss Re Corporate Solutions and Argo Pro US (A+/A ratings by A.M. Best). Insurance products underwritten by Coalition Insurance
Solutions, Inc. (CA License # 0L76155) Copyright © 2018. All rights reserved. Coalition and the Coalition logo are trademarks of Coalition, Inc. or its affiliates.

Big wpy

MARKETS
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PIA Cyber Insurance Now Available to Sell by Independent Agents

Enhanced Cyber Coverage Tailored to Small and Mid-Sized Businesses

WASHINGTON - The National Association of Professional Insurance Agents (PIA National) today announced that PIA members are now able to sell the PIA en-
hanced cyber insurance product to their clients.

PIA and ABA Insurance Services (ABAIS) have worked together with Great American E&S Insurance Company (rated A+ by A.M. Best) to create a tailor-made,
robust cyber insurance program that responds to the most common cyber threats facing small and mid-sized businesses.

The PIA enhanced cyber insurance policy covers both first- and third-party loss for those most common cyber risks that may affect small and mid-sized businesses.
These include:

1 . Fraudulent funds transfers
Extortion/ransomware

Social engineering

Data breach/privacy

Network security

2
3
4. Business interruption
5
6
7

Website media liability

“In the past, retail agents have been able to purchase PIA’s cyber insurance product for their own agencies,” said PIA National Executive Vice President & CEO Mike
Becker. “We are now extending the same enhanced coverage to business customers of PIA members at a price that beats the street cost of policies without the PIA coverage
enhancements.”

In addition to the coverage parts provided under the PIA cyber insurance policy, the additional policy enhancements include:

Expanded definition of multimedia wrongful acts — unauthorized use of website links, frames, formats, fonts, style, characters, titles.
Coverage for HIPAA fines.

Extended notice of Data Compromise (data breach event) from 5 to 30 days.

Extended notice of Claim from 60 to 90 days after the end of the Policy Period.

Extended notice of Non-Renewal from 60 to 90 days in advance of the Policy Expiration.
“In this digital era, it's not a question of if you will be hacked, but when,” said ABAIS Senior Product Manager David Rupnow. “It is now more important than ever that
businesses protect themselves from computer, network, and internet-based risks.”
In order to sell the PIA enhanced cyber product, PIA membership is required.

Agents who would like to protect their own agency can purchase PIA cyber insurance through their local PIA affiliate producers using a simplified, slot-rated quoting
process. The policy premium is significantly discounted from those rates found in the standard market and includes the enhancements noted above. PIA membership is not
required to purchase PIA cyber insurance for your agency.

Agents interested in offering cyber insurance to their clients or learning more should visit: www.pianet.com/sellcyber.

ABA Insurance Services offers EPLI, Cyber, and Nonprofit D&O to small and midsized businesses and nonprofit organizations exclusively through independent agents.
Our easy to use platform, ProCision®, allows you to rate, quote, and bind policies online in minutes from A+ (A.M. Best) rated Great American Insurance Group. More infor-
mation can be found at abais.com.

This press release is available at: hitps:/pianet.com/news/press-releases/2019/piacyberinsurancenowavailabletosellbyagents022619

Ted Besesparis Senior Vice President, Communications direct 703.518.1352 | tedbe@pianet.org


http://www.pianet.com/sellcyber
http://www.abais.com/
https://pianet.com/news/press-releases/2019/piacyberinsurancenowavailabletosellbyagents022619
mailto:tedbe@pianet.org
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National Association of Professional Insurance Agents

A TRIA for Cyberattacks?
A Federal Backstop for Insuring Against Cyberattacks Is Proposed
Honoring the Best: The PIA National Awards
Selective Named Company of the Year
Connie Boyd Named Company Representative of the Year
Tompkins Insurance Agencies Receives Social Media Award
New PIA National Officers Installed
PIA Affiliates Honored for Membership Growth
PIA Supports Long Term Renewal of TRIA
PIA Submits testimony to Senate Banking, Housing and Urban Affairs Committee.
The Future of Insurance: Agents and Brokers
Insurance futurologist David A. Smith assesses the potential
of ongoing trends to impact agents and brokers in a rapidly
changing insurance landscape.
Three Brand Elements That Attract Customers
Peter van Aartrijk dissects the brand-building process as
it applies to insurance agencies.
PIA Member Benefit Spotlight
PIA’s 2019 Agency Marketing Guide Now Available Online.

To View This Issue of PIA Connection, Go Here:

https://issuu.com/pianational/docs/08piaconnsept19?fr=sMiQ3MTMOMjc2Nw

(Please note: If you have any difficulty with the above link, please send a message to piaconnection@pianet.org and we will email
you the PDF).

Editor's Note: This is the e-mail version of our association's magazine, PIA Connection.

For PIA news updated daily, be sure to visit www.PIANET.com.

Enjoy PIA Connection!


https://issuu.com/pianational/docs/08piaconnsept19?fr=sMjQ3MTM0Mjc2Nw
mailto:piaconnection@pianet.org
blocked::http://www.pianet.com/
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YOUR MEMBER BENEFITS FROM PIA NATIONAL

BUSINESS-BUILDING TOOLS

Nicolette's
pick

MARKETING REIMBURSEMENT
PROGRAM. PIA is here to help with
specific marketing tools PIA members
can use and a $250 reimbursement to
help offset the cost!

www.pianet.com/agentsupport

PIA DMV: PIA'S DIRECT MARKETING
VAULT. Targeted direct mail and digital
advertising campaigns. Turn-key yet
highly customizable. www.piadmv.com

PIA BRANDING PROGRAM.

Print ads, radio commercials,
consumer-oriented flyers and social
media support for PIA members.
www.piabrandingprogram.com

PIA MARKET ACCESS. Access to over
50 national and specialty carriers, real-
time online rating, ownership of your
book and no exit fees for a low monthly
rate. www.piamarketaccess.com

HARTFORD FLOOD INSURANCE.
PIA's endorsed flood provider since
2004. Dedicated local sales directors
and book transfer/rollover team plus
great commissions for PIA members.
Call (860) 547-5006.

PIA CYBER INSURANCE: Robust
coverage tailored to small and mid-
sized businesses. Coverage with
special PIA-only enhancements is
available for PIA members to sell.

AVYST EFORMS WIZARD.

Quickly and easily prepare

ACORD, agency-specific, and
carrier-unique applications and forms,
entering data only once in an organized
interview format. Get to market faster!

FLOODBROKER.COM. Sell more
flood insurance with a flood quoting
Web portal. A PIA member exclusive!

PIA AGENCY MARKETING GUIDE.
Hands-on marketing tips from industry
experts. Published annually.

ROUGH NOTES - ADVANTAGE PLUS.
Identifies risk exposures. Provides
detailed coverage analysis. PIA member
price $600 annually (reg. $700). Call
800-428-4384. Use your PIA member ID#
above name on mailing label.

AGENCY REVENUE TOOLS. Boost
personal lines sales by engaging in

employee worksite marketing using
your appointed markets at regular

commission rates.

4 AGENCY WEBSITES. Cutting-edge
websites tailored specifically to
insurance agents.

4+ PIALOGO. Put the PIA logo on your
business card, website, stationery and
signage. Order items with the PIA logo
in our online store.

INSURANCE PRODUCTS

4 E&O INSURANCE. With access to
admitted and non-admitted markets
with differing appetites chances are we
can find the coverage and price that's

right for you. wva.pianet.com/eando

4 PIA AGENTS UMBRELLA PROGRAM.
Excess insurance protection includes
E&O and business liability coverage,
with available endorsements for EPL and
personal coverage.

4+ CYBER LIABILITY INSURANCE.
Coverage and pricing tailored to
small and mid-sized businesses.

<+ INDIVIDUAL AND GROUP
INSURANCE PRODUCTS. Basic,
voluntary and dependent term life;
long/short term disability; and AD&D.
www.piatrust.com

TOOLS FROM THE PIA
PARTNERSHIP, PIA'S
COMPANY COUNCIL

READY FOR EVERYTHING. The online
crisis resource hub for insurance agents.

Alexi's
pick .
4 WINNING@TALENT. Your guide to

hiring, motivating and retaining the
best agency employees.

+ AGENCY JOURNEY MAPPING. Value
your agency, maximize your retirement
income, and plan for unexpected
death/disability while creating a
perpetuation plan for your agency.

4 CYBER 101. Cyber education
for you and your clients.

4 SMALL BUSINESS INSURANCE & THE
INTERNET—THE VOICE OF THE CL
CUSTOMER. Stay ahead of online
competition in commercial lines.

4 CLOSING THE GAP—GROWTH &
PROFIT. Plan for growth and profitability.
Includes tools for improving retention,
sales and account-rounding.

4 AGENCY TOUCH POINTS—THE VOICE
OF THE CUSTOMER. Give personal lines
customers what they really want.

4 REACHING GEN Y. Convert Gen Y age
group insurance consumers into loyal
agency customers.

4 PRACTICAL GUIDE TO SUCCESSFUL
PLANNING. Plan for success within your
own agency.

AGENCY MANAGEMENT TOOLS

<+ ACORD FORMS END USER LICENSES.
Available for free to qualifying PIA
members who access ACORD forms
through agency management systems
and other authorized distributors. Plus
PIA member discounts on the ACORD
Advantage Plus Program.

4 AGENCY AGREEMENT REVIEW
SERVICE. Free to members and carriers,
PIA recommends changes to carriers and
highlights concerns for members.

4 AGENCY PREPAREDNESS AND
RECOVERY PLAN. The PIA guide to
creating an agency-specific business
contingency plan.

4 EMPLOYEE PROFILING. Hire the right
people with skills and personality testing
from OMNIA.

+ HIRE WITH IDEALTRAITS. The
comprehensive, go-to hiring tool for
agencies looking to hire top performers.
www.idealtraits.com/pia

4 Discounts on producer licensing, car
rentals, shipping with UPS and calendars
from Mines Press.

4 Free subscriptions to industry
publications.

LEGISLATIVE &
REGULATORY OUTREACH

4+ PIA ADVOCACY BLOG. Timely updates
about what's happening on Capitol Hill
and on state and federal regulatory
issues. www.PIAAdvocacy.com.

4 GRASSROQTS ALERTS. Send
pre-written, fully-editable letters
directly to your elected officials.
WWw.piagrassroots.com

4 PIA ADVOCACY DAY. Every spring,
PIA members visit Capitol Hill to talk
with their elected representatives
about issues that are important
to independent insurance agents.
www.PIAAdvocacyDay.com

4 PIA POLITICAL ACTION COMMITTEE
(PIAPAC). PIAPAC contributes to the
campaigns of candidates to federal
office who share our pro-insurance, pro-
business perspective and who support
our issues. Www.piapac.com
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Article 1:

Introducing - PIA & You: An Overview of PIA Member Benefits

Whether you're new to PIA or need a refresher about how to maximize your membership, this member benefits overview is for you. PIA offers a
wide range of programs and products to help your agency succeed, grow, and save money. Join PIA for this informative webinar on Friday, January
29, at 2 PM ET. to learn more about the PIA member benefits and programs available to you and your staff.

During the webinar, you'll learn about:

Business-building tools
Insurance products
Agency management tools

Tools from The PIA Partnership

If you are not a current PIA member, we encourage you to attend to learn about what PIA has to offer.
Register Now.

If you can’t attend the live webinar, register anyway to receive a recording the next day. The PIA & You: An Ouerview of PIA Member Benefits webinar occurs on

the fourth Friday of the month at 2:00 PM ET.

Article 2:
Let PIA Help You Reach Your Goals in 2021

Whether you’re new to PIA or need a refresher about how to maximize your membership, attend PIA & You: An Overview of PIA Member Bene-
fits. PIA offers a wide range of programs and products to help your agency succeed, grow, and save money. Join PIA for this informative webinar on
Friday, January 29, at 2 PM ET. to learn more about the PIA member benefits and programs available to you and your staff.

During the webinar, you'll learn about:

Business-building tools
Insurance products
Agency management tools

Tools from The PIA Partnership

If you are not a current PLA member, we encourage you to attend to learn about what PIA has to offer.

Register Now.
If you can’t attend the live webinar, register anyway to receive a recording the next day. The PIA & You: An Overview of PIA Member Benefits webinar occurs on

the fourth Friday of the month at 2:00 PM ET.


https://attendee.gotowebinar.com/rt/3164309114939343886
https://attendee.gotowebinar.com/rt/3164309114939343886
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Your Market of Choice

. A trustworthy companion.
Since our founding in 1926, Selective has built a reputation of honesty, efficiency and quality
service, backed by an "A” (Excellent) or betier A M. Best rating for more than 85 years.

« Among the top 10 WYO Flood carriers and top 50 P&C carriers naionwide
« One of the first companies to join the Naional Flood Inswrance Program (NFIP) as a Wrie Your Own (WYO) camier
= Nationally endorsed flood camier by the NABA

. Response is everything.®
Selective provides you access o a fully empowered and dynamic field moded that is ready

= Skilled markefing and intemnal sales professionals
= Dewvoted customer service department

« Regional claim examners and appoinied adjusters

| The Selective advantage.
We are dedicated to building strong relationships with you and your cusfomers by
offering the programs, products, coverages and service you deserve.

« A state-of-the-art flood system, providing real fime processing and easy navigation

« A marksting portal, providing complimentary co-branded marketing campaigns tailored fo your agency

« Regular communications to keep you up to date on NFIP changes or hot topics in the flood insurance industry
« Flood continuing education on claims, grandfathering, underwrifing and more

« Book roll assistance with unified support feams readily available to walk you through fhe process

« Aflood zone determination fool

A win, win solution.
Simdar fo you, we aim to provide insurance solutions with our customers’ best interest
in mind. And, selling flood insurance can help you achieve that, as standard insurance
policies don't typically cover fiooding.

= Apariment Buildings = Hotels/Motels/Restawrants
= Churches/Schoals = Malls Municipaliies
= Condominium Associations/Units

Take charge. Writing flood with Selecbve provides you the opporfunity fo work with a camier who wil support your growth potential through
account rounding, increased refention, mitigafed E&O exposures and delivery of a best-in-class cusfomer expenence. Our commitment is fo
provide you with flood insurance solutions that will help increase market share and drive more business through your doors.

SELECTIVE'
Contact Nick Fronczkowski @ 973-948-1033 or Nick.fronczkowski@selective.com TODAY! Faspanws o wrcything.
W laelive.cam

PR G G e e Sy e it M Rt ey by s, ., o & e el e
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Liberty Mutual Insurance and Safeco Insurance
are proud to be the 2020-21 CE Scholarship Sponsor

Together is better. Our goal is to help independent agents succeed.

» Unwavering dedication to independent agents
 National and local

» Robust, innovative and expanding product line
« Easy to do business with

* Here today and tomorrow

« Delivering peace of mind

Liberty Mutual Business Insurance % Liberty m

Safeco Personal Insurance Mutual. Insurance
INSURANCE Ay B G

WWW.LIBERTYMUTUALGROUP.COM/BUSINESS WWW.SAFECO.COM
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INCREASE YOUR REVENUE!

It's easy. Ask us how.

With exclusive profit sharing programs, financing insurance
premiums has never been so easy or so profitable.

We finance. Insureds benefit. You profit.

CAPITAL

Several plans available. Contact us today for details.

1-800-767-0705

agencyrelations@capitalpremium.net www.capitalpremium.net

Ed Kocherhans  801-420-2788
ekocherhans@capitalpremium.net
Ryan Smith 303-718-6097

rsmith@capitalpremium.net
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Options for down payments
and installments including
the option to pay by ACH or

Pay in full with credit card?
IPFS TotalPay™

Reduce the time you

Stay up-to-date with spend ’gransferring
insured activity on the data with agency
agency dashboard management integration

Help insureds avoid Stay in touch with insureds
disruption with 24/1/365 with IPFS
cancellation Connect® mobile app?

avoidance tools

More Information P>

1. Imperial PFS is a affiliated with | n® (IPFS®), a premium finance rommn/ Access to products and s@
change and are subj S's i terms in all respects, including those specifically applicable to use of IPFS nd
eForms Dscl s appt cable law fHF§ dow wpam processin gf service is provi de y and is subject
to prior agre 1t ) U essing partners, FIS and Plug & Pay Techno

nent te ogies, chqrgeSu 0 for pay s under $400 o rz9§ for
payment of Q-’luf‘ r more, Co o m ©2020 IPFS C .ngrtsr served
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Need a quick response?

Great Plains Brokerage, Making Excess & Surplus
Lines Insurance quick & easy. Specializing in hard
to place Property & Casualty, Dwellings, and Farm/
Ranch exclusively through independent Agents.

Roofing Contractors
Remodeling Contractors
Welding Operations

Vacant Dwellings/Commercial
Special Events

Bars/Taverns

Older Habitational Risks
Mobile Homes
HO3/DP3/DPI’s

) -

e

s

BROKERAGE

PO Box 90447 | Sioux Falls, South Dakota 57109-
0447 | Tel: 605.328.7000 | TF: 1.800.251.5316 | Fax:
605.328.7001

From your friends at

BROKERAGE

GPBl.com
Jason Kelling
Commerical Broker
Jason@gpbins.com

Elaine Price
Commerical Broker
Elaine@gpbins.com

Joe Hatchett
Commerical Broker
Joe@gpbins.com

Rachel Mertes

. Commercial Broker
" Rachel@gpbins.com

: Ioanne f]phnson':f :
‘Acct Manager
Joanne@gpbins.com

Gretchen Cro%rés ‘

eh Acct Manager | |
Gretchen@gpbins.com

Linda Medenwald

‘Dwelling & Commerical Broker "

Linda@gpbins.com

Alex Bagdonas
Professional/D&O
Alex@gpbins.com



AWIA NEWS January 2021

THE ASSOCIATION OF WYOMING INSURANCE AGENTS

Silver Partner 2020-2021

STAYING #1
BY INSURING THEIR FUN,

Learn why we are a leading underwriter of recreational products, #1 in motorcycle insurance, the #1 consumer choice for Specialty RV insurance,
and a leader in personal watercraft insurance. To view our products or to become a Progressive appointed agent, visit Progressive.com/agent.

Progressive Casualty Ins. Co. & affiates. No. 1 in motorcycle insurance and No. 1 in Specialty RV insurance from 2012 Millward
Brown national survey data, Leader in personal watercraft from NMMA 2011 U.S, Recreational Boat registration statistics.

PROGRESSIVE
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Silver Partner 2020-2021

Superior
LOCAL SERVICE

in Wyoming

count on

A EMC

INSURANCE

UNDERWRITING CLAIMS LOSS CONTROL MARKETING

Count on EMC"to be your partner.

A in] fl¥R 1=

www.emcins.com
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GENESEE YESTERDAY VS

GENESEE
TODAY

Yesterday
Originated in 1982 in the state of Georgia, writing
Transportation coverages.

Today
Local, Colorado Branch, semicing our agency
partners in Wyoming
8t Largest Broker in the US

» Independently Operated

= Ability to write in all 50 States
Expanded Product Lines

Garage
General Liability, Construction,
Environmental
Professional Liability
Large/Small Property
= Transportation
« And More!

We are so much MORE TODAY!

2020 FIVE-STAR ALI-STAR

RATED FIVE-STAR WHOLESALER/MGA
2016-2020 by IBA Magazine

*
‘ ALL- s‘r'in"' Est. 1982

Genesee Colorado

www.geneseeins.com 390 Interlocken Crescent, STE 140, Broomfield, CO 80021
o®¢:~1 P. (303) 791-0600| F. (303) 558-7942| TF. (866) 847-4223
| & USLI Instant Quotes (855) 734-5544




NY=isee) INnsurance..

A Liberty Mutual Company

2020-21 GOLD PARTNERS

CAPITAL

REMIUM FINANCING
GREAT PLAINS

BROKERAGE

2020-21 SILVER PARTNERS

INSURANCE

PROGRECTVE ﬁ CEE"ESEE



QP acuity
INSURANCE

EEIZE] Insurance. i;ﬁﬁbeﬂy Mutual,

2019-20 GOLD PARTNERS

CAPITAL  wopver ppsT™

REMIUM FINANCING

2019-20 SILVER PARTNERS
AmMWVINS Burns & NEMC
Group, Inc. wncox INSURANCE
29"959’9 )G /| GREAT PLAINS
enera
7 MGA/ Wholesaler since 1982 ralnl?ugng B RQ KE RAG E

ke | PROGREITIVE
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2020-2021 AWIA Affiliate Members

Please thank these people for their support of your association

Breckenridge Insurance Services
Victoria Dearing, MBA AAI CPCU RPLU ARM-P
469.320.4033
vdearing@breckis.com
Thomas Blanquez 469.480.9133

tblanquez@breckis.com

222 Las Colinas Blvd West Suite 1300 Irving, TX 75039

C 1P Fi
Edocherbans JOIN TODAY

12235 South 800 East 801.508.5364
Contact AWIA

Draper, UT 84020 ckocherhans@capitalpremium.net

]};:,MCRCompzlmies

ric Rumme

5445 Denver Tech Center Parkway Ste 320 307.201.4801
Greenwood Village, CO 80155 720.200.3712

eric.c.rummel@emcins.com

Genesee General of Colorado

Patrick O’Hara
390 Interlocken Crescent, Ste 140 303.791.0850
Broomfield, CO 80021 pohara@geneseeins.com

Great Plains Brokerage
Rachel Mertes

PO Box 90447 605.328.7000

Sioux Falls, SD rachel@gpbins.com
Imperial PFS

ﬁeen Marley 303-888-4124

colleen.marley@ipfs.com

Paula Brossman 720-532-3250

8} aula. bro%sm UIOlDf\ com

165 S Union Blvd, Ste 366
Lakewood, CO 80228

Liberty Mutual Mountain Region

T. Carrie Little

10800 E. Geddes Ave, Ste 200 307 620-2474
Englewood, CO 80112  carrie.little@libertymutual.com

Progressive

Amanda Hergenrader

19909 120* Ave NE, Suite 200 425.492.2966
Bothell, WA 98011 ahergen 1@progressive.com

Safeco Insurance

14123 Denver West Parkway 720.497.9563
Golden, CO 80401 @safeco.com



mailto:vdearing@breckis.com
mailto:tblanquez@breckis.com
mailto:ekocherhans@capitalpremium.net
mailto:pbrossman@capitalpremium.net
mailto:keith.k.robison@emcins.com
mailto:cstallings@geneseeins.com
mailto:rachel@gpbins.com
mailto:colleen.marley@ipfs.com
mailto:colleen.marley@ipfs.com
mailto:carrie.little@libertymutual.com
mailto:arthel_burkland@progressive.com
mailto:conner.wayre@safeco.com
http://ww2.iiaba.net/webfolder/wy/forms/Affiliate%20membership%202014-2015.pdf
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2021-2022 pre-paid AWIA Affiliate Members

Please thank these people for their support of your association

Acuity

Trevor Votruba

2800 S. Taylor Drive

Sheboygan, WI 53081 307.438.3521

trevor.votruba@acuity.com

Breckenridge Insurance Services
Victoria Dearing, MBA AAI CPCU RPLU ARM-P
469.320.4033
vdearing@breckis.com
Thomas Blanquez 469.480.9133
tblanquez@breckis.com
222 Las Colinas Blvd West Suite 1300
Irving, TX 75039

Liberty Mutual Mountain Region

T. Carrie Little

10800 E. Geddes Ave, Ste 200

Englewood, CO 80112 307 620-2474

carrie.little@libertymutual.com

MetLife Auto & Home

Fred Beck

11784 Spruce Mt Rd

Larkspur, Co 80118 719.465.4078
fbeck@metlife.com

Safeco Insurance

14123 Denver West Parkway
Golden, CO 80401 720.497.9563

@safeco.com

JOIN TODAY
Contact AWIA

307.201.4801



mailto:trevor.votruba@acuity.com
mailto:vdearing@breckis.com
mailto:tblanquez@breckis.com
mailto:carrie.little@libertymutual.com
mailto:conner.wayre@safeco.com
http://ww2.iiaba.net/webfolder/wy/forms/Affiliate%20membership%202014-2015.pdf
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Thank You to 2019-2020 past AWIA Affiliate Members
Please thank these people for their support of your association
Acuity Liberty Mutual Mountain Region

Trevor Votruba
2800 S. Taylor Drive
Sheboygan, WI 53081

307.438.3521

AmTrust North America
Karen Aylmer
9778 S. Ashleigh Lane

Highlands Ranch, CO 80126 303.489.6770

AmWINS

Debbie Copier

6985 Union Park Center, Ste 625
Midvale, UT 84047

801.438.3768

Burns & Wilcox, Ltd., UT
Tiffany Van Ry

280 South 400 West, Suite 200
Salt Lake City, UT 84101

801.432.5469

Capital Premium Financing
Ed Kocherhans

12235 South 800 East
Draper, UT 84020

801.508.5364

EMC Companies

Eric Rummel

5445 Denver Tech Center Parkway Ste 320

Greenwood Village, CO 80155 720.200.3712

Genesee General of Colorado
Patrick O'Hara

390 Interlocken Crescent, Ste 140
Broomfield, CO 80021

720.636.1089

Grange Insurance
Deb Stephens
200 Cedar Street
Seattle WA 98121

719.660.3232

Great Plains Brokerage
Rachel Mertes

PO Box 90447

Sioux Falls, SD

605.328.7000

Imperial PFS

Colleen Marley 303-888-4124

720-532-3250

Paula Brossman

165 S Union Blvd, Ste 366
Lakewood, CO 80228

T. Carrie Little
10800 E. Geddes Ave, Ste 200
Englewood, CO 80112

307 6202474

MetLife Auto & Home
Fred Beck
11784 Spruce Mt Rd

719.465.4078
Larkspur, Co 80118 {

fbeck@metlife.com

Progressive

Amanda Hergenrader

19909 120™ Ave NE, Suite 200
Bothell, WA 98011

425.492.2966

Ringwalt & Liesche

Shaun T. Olsson

7900 E Union Ave Suite 750
Denver, Co 80237

651.262.2226

solsson@ringwalt.com

Risk Placement Services

Pam Zakarian

485 East Riverside Drive, Suite 300
Eagle, Idaho 83616

208.287.8973

Safeco Insurance

14123 Denver West Parkway
Golden, CO 80401

720.497.9563

Travelers Insurance
Tim Bishop

10825 E. Geddes Ave.
Centennial, CO 80112

720.200.8104

Contact AWIA

307.201.4801



mailto:trevor.votruba@acuity.com
mailto:karen.aylmer@amtrustgroup.com
mailto:debbie.copier@amwins.com
mailto:tavanry@burns-wilcox.com
mailto:ekocherhans@capitalpremium.net
mailto:pbrossman@capitalpremium.net
mailto:keith.k.robison@emcins.com
mailto:cstallings@geneseeins.com
mailto:dstephens@grange.com
mailto:rachel@gpbins.com
mailto:colleen.marley@ipfs.com
mailto:colleen.marley@ipfs.com
mailto:carrie.little@libertymutual.com
mailto:arthel_burkland@progressive.com
mailto:arthel_burkland@progressive.com
mailto:arthel_burkland@progressive.com
mailto:pam_zakarian@rpsins.com
mailto:conner.wayre@safeco.com
mailto:trbishop@travelers.com
http://ww2.iiaba.net/webfolder/wy/forms/Affiliate%20membership%202014-2015.pdf

Print This Page So You Always Have
Up-to-date phone numbers

Standing Committees

GIIEVANCE .venveviveiiereieie ettt sre e saeseees Joanna Akers ......... 307.746.3503
MEMDbBEISRIP. ..vivievieeieiiieiieeet ettt ettt ere e enne e 307.201.4801
Legislature/WIALAC Daniel York, Max Carre’, Lela Ladd, Mark Pape.307.201.4801
Financial, Budget SCAUIE c.vevvveeeveereeeeeeeeeeeeeeeeeeeeeeeeeeveeeeeeereesaeeenen 307.201.4801
ISO/ACORD,/Mid-America.....ccccovveevevvveveenanns Max Carre’...Liz Luce 307.634.5757
INSULEPAC. . cviivievierieiieieeie et Brad Jackson.............. 307.742.2103
PIAPAC ...ttt Adam Luce............. ... 307.635.2491
YOUNZ AGENTS...cviiiieriiierieiereeriereereereesrereereeneas Daniel York....... ........ 307.358.4527
Convention......

.Joanna Akers, Trudy Lawrence, Susan Keenan, Sherrie Wilkinson....307.201.4801

Page 28 THE ASSOCIATION OF WYOMING INSURANCE AGENTS
Important AWIA Contact Information
Executive Board Board Wyoming Insurance Department
President %421)( CIarre’, CIS% (Yvette Uelgslene Lisi
residen . urns Insurance Agency, Inc.
Lela Ladd ,CIC, LUTCF (Jim) 237 Storey Blvd. Ste. 2 Burke, Denise .......ccccooveivierereennnes 777-2450
%?3 ggr[r&n%iurance Agency Cheyenne, WY 82009  307.634.5757 | | Senior Policy & Planning Analyst
Cheyenne, Wy 82009~ 307.851.3225 Case, RUth ..coococceeorerecorreenn 7777402
Sherri Wilkinson, CISR (Troy) C;srfsumer Affairs Specialist
II){gr%s Hef7dZF1nanc1al Services
. (O DeBella, JoAnne.......cooceveverevviennnee 77171319
iorgl?lga:AI:fg?Erée(cﬁob) Greybull, WY 82426 307.765.4419 Licensing Support Specialist
irst State Insurance ) 3
 member of Burns Insurance Susan Keenan, CISR (Tom) bolicy & Plammin Ay b 11T
24 N. Sumner Wyoming Financial Insurance, Inc.
Newcastle, WY 82701  307.746.3503 1620 East Pershing Blvd Fiechtner, Cheryl 777-6887
Cheyenne, WY 82001 307.632.5778 | | Business Office Coordinator
Secretary-Treasurer Greff, Peter .o - 717-2448
%rudy ILa}\lzvrence Jason) | l%dggreliga eAssociates Section Manager—Consumer Affairs
urns Insurance Agency, Inc. PO Box 4836
400 Coffeen Ave. Howard, TanQeeceoeeeeeeeieeeeeeeeeens 777-2448
Sheridan, WY §3801  307.675.1015 | | ackson WY B3001 |~ 307.733.4735 || Section Manager- L&H, PEC
Johnson, Linda L......cccoevvvererrenenen. 7775619
Deputy Insurance Commissioner
Vice President /PIA National Director ”ere%ne e?%%ltszsociates
Adam Luce, AAI (CJ) PO Box 1660 Johnson, Roxanne.......c..oc..occucnene. 7771319
}%8011?’ Mz(a%ntaln apital Lyman, WY 82937 307.787.6506 | | Licensing Support Specialist
0X
Cheyenne, WY 82003  307.635.2491 gACFfa;}and’ Becky. oo 777-1401
ta ttorney
Ex-Offici Stevens, Bryan .......cccceeeveveienennns 171-1344
%SIA(]??/I Nlatil(()nal I()F}rtictog x-Officio Licensing Supervisor
rad M. Jackson ene Daniel York, CIC (Nikki
Laramie Investment }éo. Inc. ngé?er ggrASSOCiagfegl ) Tarr, Amanda .......coeveveveveeeennnnns 7772447
PO Box 1687 0X Policy & Planning Analyst
Laramie, WY 82073 307.742.2103 | | Douglas, WY 82633 307.358.4527 Rude, Jeff 1777401
ude, Jeff oo -
Insurance Commissioner
Executive Vice President Schildmeier, Todd......c.cccoevevevernnann. 77771402
E%{]llliauck, CIC, ARM, CPIA (Pam) Consumer Affairs Specialist
PO Box 1321 Stewart, Donna.......c.cce.evvveveieennnns 771-71308
Cheyenne, WY SZOO%fC 307.201.4801 \\(_Q Important Pol‘;éy & Planning Analyst
Cell: 307.274.6119 S?' Phone Sullivant, Samantha ....................... 7777318
Accountant
= Numbers
Mail: 106 East 6th Avenue

Cheyenne, WY 82002

To add your support to InsurPac &
PIAPAC go to our web site
and click on Advocacy
for the contribution forms or go to
pages 28 & 29 in this newsletter. Any
amount is appreciated. Let’s show
them Wyoming Agents want to be
heard
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SUPPORT PIAPAC TODAY!

Professional Insurance Agents Political Action Committee Contribution Form

Hame: Ageney:
Address: City, State, Zip:
Phoane: | ] Email:

Enclosed is my one-time | semi-annual | monthly contnbution in the amount of:

J $2000 President’s Platinum 151500 President's Gold O %1000 President's Silver
I $750 President's Circle 0 %500 Chaiman's Caucus 0 %250 Leadership Circe
T $100 Century Club 0% Cither

| would like to join the following dub with my contribution pledge in the amount of:

O 3166 66/month (President's Platinum, $2000) 0 $125 Imonth (President's Gold, $1500+)
O $83.33 /month (President’s Silver, $1000+) O $62_5 Imonth (President's Circle, $750+)
0 $41_66/month (Chairman's Caucus, $500+) 0% . Crther

*Installment coniribution: will continoe until notification is given to FIAPAC to discontinne the antomatic charges*

O I've enclosed my donation to (circle one) personal / sole proprietorship / partnership / corporate*

check or credit card
Please make all checks made payable to PIAPAC
O Please charge my: OVisa O MasterCard O American Express

*All donations are appreciated and needed. However, donations drawn on personal bank accounts
and on the accounts of sole proprietorships and partnerships offer PIAPAC the best means to
support candidates directly according to federal election laws. Corporate confributions may be
used for administrative purposes.

Mame As It Appears On Card:

Credit Card Mumber: Expiration Date:
Amount § per Month f Quarter / Semi-annual ! One-time
Signature:

Please note that contributions over $200 a year require the following information per federal election law:

Oecupation:

Place of Business:

Contributions o PAPAC are not tax deductible as charfiaible contributions Tor federal Income @Ex purpeses. Conbributors ane free to donate mone or
less than the amounts suggesied above. Al confributions are voluntary, Individuals may decine to conirioute without fear of reprisal. Contributions
are nat permitied from non-PlA members. Any contribution from non-PlA memibers will be reimed. The FEC requires PIAPAC o disciose the
name, adaress, pecupation, and empioyer of contributon: whose caiendar year aggregaie donations exceed S200.
PIAPAC, 400 North Washington Streef, Alexandria, Virginia 22314
For more information, please contact Jennifer Whife
at jenniferwhi@pianst.org, 703-518-1364 {phone) or T03-836-1279 (Fax)

2014G=nCon




Independent Insurance Agents & Brokers of America, Inc.
20 F Street NW, Suite §10 = Washington, DC 20001
2028637000 = F:202 863.7015 = InsurPac@IIABA net

Business MName:

ity State: I

Sugpested Contribution: § J Tam a Young Apgsnt

Ome-Time Payment{Check or Credit Card)

4 $5,000 Millennium Club 4 $1,000 Centenmizl Chab 2 §$250 Pioneer Club < 3100 Youngz Agent
4 32,500 Platimm Club d 5500 Gold Chab 4 §150 Founders Club 4§ [Crthet)
Ok

Monthly Payments (credit card withdrawal on the 15th of each monih)
Start Month: f2015 0 5250 Month O 550 Momth O 310 Month
End Month- ! d 5100 Month Q0 §$25Momth Q2 5 Momth

Mo end date
Persomal Check (payable to “ImsurPac™)
Credit Card: 1 American Express O VISA O Mastercand

Card Mumber: Exp. Date: !

rxa® All forms of payment must be by personal check, credit card or non-incorporated agency check.
Authorized Signaiure: Diate: ! !

Comtribaiions or gifts to InsurPac are not deductible as charitshle comiribations for parposes of federal income tax Federal law requires us 1o 1w our
best efforts to collect and report the name, mailing sddress, occupation and employver for each individual whese contribations apgregate in excess of $200
ina calendsr year Your conimiution should be considered sy wobomtary:



